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Traditional VValue Investor Bias

Investing
Checklist

& Is this company cyclical?
& s the business tied to commaodity prices?

%) |s the balance sheet levered?

“If you want to have a better performance than the
crowd, you must do things differently from the crowd.”
Sir John Templeton
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What Makes Us Different

Analytical Edge Informational Edge

Our network of industry relationships,
focus on deep primary research, and
experience serving on company boards,
provides us with more pieces for

Within the context of a longer-term
perspective and 30+ years of experience,
we have the ability to develop a different

conclusion than that of the market. o ) : )
building our information mosaic.

Leads Us To

Behavioral Edge

We take a longer-term view and
have the ability to tolerate market swings.

Our behavioral edge comes from our ability to tolerate market volatility. As a result, our investment process
concentrates on understanding the long-term normalized earning power of a business well before the “investing

herd” gains interest.
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Capital Cycle: Real-Time Case Study
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2010 — 2019: A Unigue Decade

» Weakest recovery of all-time, so weak it was the only decade
without a recession.

» Government iIntervention led to the lowest interest rate
environment in recorded history.

» While 2020 was different than any year of our lifetime,
economics and securities markets continued their decade(s)
long trend.

* s this the mythical “New Normal?”

» Have governments finally figured out how to
eliminate inflation?

> Interest rates appear to be poised to stay ultra low
forever. Will they?
Page 5 m




A Map of the Homebuilding Industry

Structural I?oard Windows & Doors: A rehitectural Paint
Engineered Wood Panel / OSB ; Y , Roofing, Siding & Insulation

Cabinetry & Fixtures -------____

Materials Manufacturer | - ot

Flooring & Carpets -~~~ | , —

\Wallboard

HVAC Plumbing

Molding & Trim

----- Distributors | -..._  BloBoxReal

\
\

Let's Build Something Together

Specialty

@ Beacon Roofing Supply, Inc. IBP
=POOLCORP @m

Boise Cascade

Homebuilders . ‘
National ' “Regional T contractor ;
Homebuilder Homebuilders

Source: Robotti & Company Advisors



Builders FirstSource, Inc

(BLDR)

» Builders FirstSource is a leading
supplier of building products,
prefabricated components and
value-added services primarily
for new residential construction
and repair & remodeling.

Financial Summary

Price: $39.50
Dil Shrs: 207.7

Market Cap 8,204 52 Week High $42.84
LT Debt 1.969 52 Week Low $9.00
Cash 637

Enterprise Value 9,536

Prices as of 1/12/21 in $ millions (except share price)

» With the second largest North American LBM distribution network serving
the professional market BLDR benefits from regional economies of scale.

» After a period of industry consolidation, expense reduction and balance sheet
improvement BLDR is poised to benefit from the reversion of single family

home starts to a normal level.

» We Dbelieve BLDR trades at a low single-digit multiple of normalized

earnings powetr.

Source: Builders FirstSource 10K, S&P CapitallQ
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Understanding the Value of Capital Cycles

“A business which sells at a
premium does so because it earns a
large return upon its capital; this
large return attracts competition; and
generally speaking, it is not likely to
continue indefinitely. Conversely in
the case of a business selling at a
large discount because of
abnormally low earnings. The
absence of new competition, the
withdrawal of old competition from
the field, and other natural economic
forces should tend eventually to
improve the situation and restore
normal rate of profit on the
Investment.”

Security Analysis (1934)

New entrants
attracted by prospect
of high returns:
Investors Optimistic

Rising competition
causes returns to fall
below cost of capital:

Share Price
Underperforms

Improving supply side
causes returns to rise

above cost of capital:
Share Price
Outperforms

Business investment
declines, industry
consolidation, firms
exit:
Investors Pessimistic

Economic cycles resemble Schumpeter’s
process of creative destruction.

Source: Capital Returns, Edward Chancellor, editor (2015)
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Cyclical Downturns: A Bumpy, Yet Cathartic Ride

» Poor competitors go out of business
or are acquired

« Consolidation
« Recapitalization

Robottl & Company Advisors, LLC — Q3 2014 Letter
Page 2of 6

remains solid. Opportunity 1s exactly what we see today in a number of our portfolio investments. This
holds particularly true for our housing-related investments, including Ainsworth Lumber, Norbord,
Gibraltar Industries, Caveo Industries and UMI Properties. Builders FirstSource provides us with a timely

‘When stock prices fall sharply, we often find opportunity - so long as our conviction in our long-term view

example to illustrate what we mean.

For the befter part of 2013, investors were feeling
confident about a recovery in the domestic housing
markets. News headlmes echoed this optimism
and by November 2013, single-fanuly housing
starts reached an annualized pace of 710,000, the

Housing in 'Early Stages' of
Multiyear Recovery: Trulia

b cnsC

highest level since March 2008.

But the recovery did not continue on a straight path

Confidence at Five-Year High as US

up. Economuies rarely progress in a linear fashion
—a fact that does not sit well with many academc
theories and formulas. Single-family housing
starts dropped 4.9% in December and another

Ho\ls'ﬂg Climbs: Fconomy Bloomberg
Home bmlder confidence hits seven-year

13.6% in January, falling to an annualized level of
583,000 units and rattling investor confidence’.

In early 2014, shares of Builders FirstSource hut a

52-week-high of $9 40. By the end of September,
less than six months later, Builders FirstSource’s
stock dropped 45% marking a 52-week low of
$5.10%. A prescient headline from CNBC.com on
September 22 read “Investors Leaving Housing
High and Dry.” Clearly, investors are runming for

BloombergBusmessweek
The Housing Rebound Stalls

Bv John Gita/sohn and Prashant Gooal

Housmg market could be facing
another bubble: Shiller

Tuesaay, 31 D 2013 |54 AMET

Ik cnBC

the exits. The obvious question is: Should we be runmng along with everyone else?

Elimination of unprofitable assets

Strong competitors take advantage of
undervalued opportunities

TheStreet | MARKETS BANKRUPTCY ~ COMMODITIES ~  CORPORATE GOVERNANCE ~ CURRENCIES ~ EMERGING

THE WALL STREET JOURNAL

Home World US Politics Economy Business T

TTTTT](lerS FirstSource to Buy ProBuild Holdings for $1.63 Billion

By

THE WALL STREET JOURNAL.

Norbor(l to Buy Ainsworth Lumber in All-Stock Deal

Transaction Represents 15% Premium to Ainsworth’s 20-Day Volume Weighted Average Price

By Carolyn King
A ;
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Consolidation Continues: Competitive Landscape 2015

« The 2015 ProBuild Acquisition created ~$100 million of synergies
through procurement savings, general & administrative cost reductions
and network consolidation.

« With its leading network of distribution facilities BLDR is able to benefit
from regional economies of scale.

Broad U.S. coverage with 400 locations in 40 states

5-"2 CP e
4 af
;.f} T

2015 Pro Forma Sales of Top Distribution Pro Dealers N S . -._:::"f.}-.; ..- ) :.
(% in mm) X '_ E '-".?'.:':jifsu o . _.;’,:’.5
$7.328 e mmmmmmmm - . e R
1 i i i 1 - o . A
1 Builders FirstSource is ~50x I * Ly
$6,067 | ' g R et
' larger than the average ! 5 é v
' remaining top 100 pro dealers. ¢ * . 0
_________________________ ! 2 a LAY .
F '.:'_"
$2,890
B2515  §2504 82474 o 40
1 109
$125
55—' jYBuilders Ei @ EFEEA 3 CARTER Average of
kkkkk ____,_ Whim umpen e = - Remaining
2 Top 100
LBW deslers
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Q3 2020: BLDR + BMC = Four Competitors Become One

TheStreet l MARKETS ~ BANKRUPTCY ~ COMMODITIES ¥ CORPORATE GOVERNANCE ~ CURRENCIES ~ EMERGIN(

THE WALLSTRET JOURNAL

Engish Edition =
Home World US. Politics Economy Business Tech Markets Opinion Life&Arts ReslEstate WS Magazine

Builders FirstSource to Buy ProBuild Holdings for $1.63 Billion 1

Deal will positio to capitalize on the housing market recovery

Home World US. Politics Economy

BUSINESS

Stock Deal

market value of about $5.5 billion

Business

Builders FirstSource, BMC Stock to Combine in an All-

The companies, which manufacture products used in residential construction, would have a combined

Subscribe | Signin

Q

THE WALL STREET JOURNAL.

Tech Markets Opinion Life&Arts Real Estate WSJ. Magazine

By Cara Lombardo
Updated Aug. 27,2020 7:47 am ET

o Scale o Depth and
excellence
. Tt TT T T | -t T
I il
I * Expanded customer [ 1 * Enhanced customer
: reach nationwide i : value proposition
I
1 I
I * Greater economies of : 1 * Integrated product and
: scale i : service offering
I
1 I
h o o o o e e e 1 L

Diversity

and range
Cmmmmmm—m—mm—---
I * Exceptional geographic,
: customer and end
I market diversity
: * Full suite of structural
1 and related building
: products and services

Combined Net Sales by Product(?)

Windows, doors &

millwork Lumber & sheet goods

Value-Added
Product Mix
(43%)

Manufactured Siding, metal & concrete

products Gypsum, roofing & insulation

Other building products & services

Source: Builders FirstSource, BMC M&A Presentation, 8/27/20
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Transformative Acquisition: Competitive Landscape 2021

(% in billions)

1
1
E Combined Net Sales of Top Distribution Pro Dealers(2)
1
|
1

Y Builders

$0.7bn

i
| C‘omblned| h‘F-rslSa_ma | 1) eeacon

6 acquisitions:
$75minz2)

'Combined TTM Net Sales as of 6/30/2020. Sum does not total due to rounding. *Based on latest available data from ProSales magazine 2020 ProSales 100 list.

$110m run-rate
synergies delivered

3 acquisitions:
$120mi"

$6.4bnt3

4 FlrstSource

$0.6bn

4 acquisitions:
$157mita

e
PRGBuild

$11.2bn
\\Builders Fm

$48m run-rate
synergies delivered

9 acquisitions:
£192min

$3.1bnt3

O O Size represents net sales

Source: Builders FirstSource, BMC M&A Presentation, 8/27/20

oo ltSy

1
1
: 71
: £7. I____L___:
1
! $3.8 | $38 | $35 $33 $3.2 $22
1 1 ! .
1 . 1
| 1 . | . Thousand
1 4 CARTE ousands
@lUMBEII: m I m G\"‘S SS ER KDk M of local and
e 1 Dislrilbuad ion 'GGOﬁal
players

22

Total Acquisitions
Completed Over the
Last 10 Years
Delivering Enhanced
Value to Customers

17,500+
New Team Members

Successfully

Integrated

100%+
of Target Identified
Synergy Value
Delivered
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Industry Consolidation

We are the fifth Largest Building Products Provider® in an Estimatedﬁg

Billion Industry®

2007 Pro Sales Primary
(Millions) Business
1 Pro-Build $ 4,500.0 M
2 Stock Building Supply 4,417.0 M
3 84 Lumber Co. 3,007.0 M
4 BMHC 2.285.0 M
5 Builders FirstSource, Inc. 1,560.2 M
Total Top 5 Distributors $ 15,769.2
Total Top 5 Market Share 5%

M - Professional Dealer/Lumberyard with Manufacturing Capabilities

(1) ProSales magazine’s 2007 ProSales 100 hst

(2) National Association of Home Builders single family residential construction as of December 31, 2007

mm—

We are the fifth largest building products provider®in an
estimated $105 billion industry®

Source: Builders FirstSource 1Q 2009, Imperial Capital Conference 9/15/10

2009 Pro Sales Primary

(Millions) Business
| Pro-Build $ 2,784 M
2 Stock Building Supply 1.303 M
3 84 Lumber Co. 1.283 M
4 BMC Select 665 M
3 Builders FirstSource. Inc. 664 M
Total Top 5 Distributors § 6,699
Total Top 5 Market Share 6%

M - Professional Dealer/Lumbervard with Manufacturing Capabilities

(1) ProSales magazine’s 2009 ProSales 100 List
(2) National Association of Home Builders single family residential construction as of December 31, 2009
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Active Engagement Provides Deeper View of an Industry

Structural Board Windows & Doors Architectural Paint
Engineered Wood Panel / OSB .

, Roofing, Siding & Insulation
Cabinetry & Fixtures

Materials Manufacturer | - ot

Flooring & Carpets -~~~

! \Wallboard
HVAC

Plumbing
Molding & Trim

‘Bmlders .-E;:;isf """ Distributors | -- Big Box Retail
| — N~ o
Em =LUMBER Specialty
£ @ Beacon Roofing Supply, Inc. IMQMP
gpooLcoRP“@)

Let's Build Something Together

Boise Cascade

Homebuilders || "---___ ‘
- '\ \\\ ~~~~~~~~
Natlonal_ Regional Contractor ]
Homebuilder Homebuilders

Source: Robotti & Company Advisors




Norbord, Inc. (TSX:0SB / NYSE:OSB) € Norbord

* Norbord is the world’s largest producer Financial Summary
of oriented strand board (OSB) with 14  Price: $4081 Nt Debt 705
; ; . ; ; Diluted Shares 81.8 Net Debt/EBTIDA 1.4x
mills in North America and 3 mills in  —ncre s $3.338
the UK and Europe. LT Debt 725  Dividend Yield 2.0%
Cash 20 52 Week High $45.62

e As the Ieading low-cost producer Enterprise Value  $4,043 52 Week Low $8.92
Norbord is well positioned to take (in USD as of 1/12/21)
advantage of the North America’s

Consensus Est.

continued housing recovery. (Annual) FY '18 SR P20 Fv2iE
. Revenue 2,424 1,731 2,339 2,427
« A focus on value-added and specialty growth 11.3% (28.6%) 2.59% .
products, favorable geographic 1.5x 2.2x 1.6x 1.5x
exposure and a history of prudent  EB'TPA 724 138 806 703
. . margin 29.9% 8.0% 34.4% 29.0%
capital allocation. ev/ebitda 5.1x 27.0x 4.6x 5.3x
. . . ) Op. Income 586 (1) 659 598
» A period of industry consolidation has margin 24.2% 0.1%) | 28.2% o
created favorable supply / demand 6.4x na 5.7x 6.2x
dynamics that will allow for a period ~ DilutedEPS 5427 (5051) | 5367 4.84
9.6x na 7.2x 8.4x

of above average free cash flow
generation.

Source: Norbord Q3 2020 Investor Presentation, S&P Capital 1Q Page 15 H

Source: Norbord Financial Statements, S&P Capital 1Q




Cyclical Downturns: A Cathartic Process

In 2002 the top 5 North American Producers

accounted for 69% of North American Capacity.

Pre-Housing Crisis (~2006):
« 11 OSB producers in North America
 Top 5 =74% market share

Today:
« 9 OSB producers in North America

« Top 5 =84% market share
« (Top 6 = 92% market share)

TOLko Industry Capacity
8% 27 Bsf-3/8"

Weyer-

haeuser isi . .
11% g Herfindahl-Hirschman Index (HHI)
Georgia-
::cr,fi: e Pre-Housing Crisis HHI: 1,382
= 2017 HHI: 1.722

Page 16 H
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Understanding the Capital Cycle

US Housing Starts and Underlying Demand

2.5
T 1.5 mm Ovey‘Built
E
W 2.0 — .
= >6 mm Under-Built
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s |5 Housing Starts e lnderlying Demand
North American OSB Demand and Capacity
35.0 m
g - g =
~ 300 ag 259 269 283276 270 257 268 Q79 283 28T 2
LE‘ 5 728 24.0 . 2 g
...I:' =)
2 20 3
o w
£ 150 New entrants attracted by 2
m .
2 o0 prospect of high returns: E
o - . . .
- Investors Optimistic B
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2001 2002 2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2013 2016 2017F 2018F 2019F

Effective Capacity Mothballed Capacity e Fffective Demand [/ Capacity
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North American OSB Stated Capacity of 27 Bsf

O
@@
' '
@) ® ®
= ® &
— ]
- ) hd
"’.\l \_l. ' .
- [ ] [ ]
— .,
‘\ 1 ® ®
®
MNorth American O5B Installed Capacity: =
. 33 Mills in Operation
@ 11 Mills (Re)started in 2012/13 & 2017/18 ... » Pea i History” V0T TEULD
() 5 Millsidle -’ ° 7 A
(™) Norbord Mill ® -
~ o g 090
. @ [\ )i @ M @]
l." = = ' ‘J
=] ( AR
@ e o
.P. .

Source: Norbord Q4 2019 Earnings Presentation



North American Benchmark OSB Prices

ce

North Central Benchmark OSB Price

Average: $248 /\ /\

Annual Average NCPr
USS perMsf7/16

Average 159 293 369 320

Source: Norbord Q3 2020 Investor Presentation

NN

Year end OSB Benchmark Price = $680!!!

181
10t

217 161 172 163 219 186 271 315

Financial Sensitivities

218 209 269 353 351 210

€ Norbord

Adjusted EBITDA

Impact
Exposure Change (US$ millions)
North American OSB (1)(2) $10 per Msf-7/16" +564

European OSB

€10 per 000 m3 + 511



West Fraser Acquires Norbord

« On November 19 2020 West Fraser, a

+ Allowable Annual Cut (AAC) reductions of approximately 25% between 2019 and 2025

diversified WOOd prOdUCtS Company’ made BC INTERIOR ALLOWABLE ANNUAL CUT (AAC) (MM3)
an all-stock offer to acquire Norbord in a HHH L

$37.78 per share. The deal should close in
Q1 2021.

LUMBER DEMAND: KEY DRIVERS

transaction that will value the company at | |||||||||||||

& InTERFOR Sourve BC Mnsty ot Forests 1
US HOUSING STARTS AGE OF US HOUSING STOCK
(MILLIONS SEASONALLY ADJUSTED) (MEDIAN AGE IN YEARS)
LUMBER DEMAND
1.7 43

NORTH AMERICAN SOFTWOOD LUMBER DEMAND BY END-USE (BBF) &
TOTAL US HOUSING STARTS (MILLIONS)

1.6 ) . . .
15 mSingle-Family mMulti-Family 41

5

14 = Residential New Home Ci Bbf Lumber (Left A
1.3 39 70 mmm Industrial/Commercial - Bbf Lumber (Left Axis)
1.2 mmmResidential Repair & Remodel - Bbf Lumber (Left Axis) 20
11 37 60 US Housing Starts - Millions of Units (Right Axis)

35 15
0.9

40

- 33
0.7 30 1.0
0.6

31
0.5 20 os
04 29 10
03
0.2 - .

27 2005 2007 2009 2011 2013 2015 2017 2018
0.1

o 25 & inTERFOR
= = = = = c =
3 3 3 38553 POAD I DO DN DO O

‘ INTERFOR Source: US Census Bureau & Forest Economic Aavisors (FEA) 10 Page 20 H

Source: Interfor Q3 2020 Presentation



Additional Underlying Shifts: Specialty OSB

2004 2018
1.96M US Housing Starts 1.25M US Housing Starts

» Reduced dependence on new home
construction

@

Norbord
shipmentst!)

5.1 Bsf-3/8"

Nerbord shipments * Increased supply absorption means
8.3 Bsf-3/8" . . - - .

higher capacity utilization without
any new growth in core
homebuilding market

 More predictable, stable margins

® NA Commodity & VAP B Europe = Other® )
over business cycle

* Number 2 industry participant
Specialty |- converting OSB plants to grow
specialty siding business further
Industrial & I reducing capacity
export i
New home Value added
construction | | . .
Repair & Commodity
remodel i
2016 Future

Source: Norbord Investor Day & Mill Tour Presentation — Joanna, SC, 3/2/17, Norbord Q3 2020 Investor Presentation



Additional Underlying Improvements: Repair & Remodel

Repair and Remodeling — Key Drivers Point to Solid Growth

{ 2020: COVID Surge in Disposable Income/Time Strong Spending in the near-term before maintaining at a high level

DIY is anincreasingly greater proportion of projects
Despitea decline in spending in 2021 as comparedto 2020, we see

lumber usage rate per dollar trending higher (reduced labor costs) Residential Re Pail' & Remodel Spending
$400 20.0
G 2021: Record Low Existing Home Inventory |
< sz 190
Drives spending pre and post-sale ~ 5.4 million units/yr. $340  $336, a N
-t $350 18.0
Generally lower existing home sales may drag down overall spend
as new home salesincrease $323 —
$314 — 17.0
‘a Aging in Place ) $300 16.0
. . ) ) $274 "
M obility amongst Baby Boomers & Silent Generation Decline 150 O
[11]

Single family owners likely to resort to improvements over

relocation, proportion of lumberusage likely lower $250 140
« Age of Housing Stock y 13.0

Demands ongoing repairs (avg. 42 yrs. Old) $200 12.0
16-35 yrs. indoor projects, >46 yrs. outdoor projects

1.0
« Household Formation I = =N = = =N 100

$150
j 2009 2010 2014 2015 2016 2017 2018 2019 2020

Increase demand = Remodel Repair ====Est Consumption
Additional 12.5 million households will form 2015-2025

R&R Spend (2012 U$ Billions)
|

Source: US Census Bureau, Canfor

Source: Canfor Corp Presentation, December 2020



Long-Term Growth in U.S. Housing

+ U.S. housing activity rebounding despite uncertain macroeconomic conditions

+ Historically low mortgage rates and growing preference for larger, single-family homes
* Further economic disruptions could dampen near-term housing trajectory

+ Expect solid housing growth as economic fundamentals improve

U.S. HOUSING STARTS
SEASONALLY ADJUSTED ANNUAL RATE

2.5
B Single-family ™ Multi-family

Millions of units

1970 1975 1980 1985 1990 1995 2000 2005 2010 2015 2020
YTD

Sources U.S. Census Bureau ANNUAL 41
¥TD as of October

Page 23 H
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Long-Term Growth in U.S. Housing

LEVEL OF CONSTRUCTION REMAINS BELOW HOUSING NEED

+ Growing housing “deficit” as current pace of building activity is not sufficient to meet demand

» Favorable demographics with millennials entering prime homebuying years

U.S. POPULATION BY AGE ANNUAL U.S. HOUSING NEED
AS OF JULY 1, 2019 MILLIONS OF UNITS
Millennials
are the
25 l largest
demographic BASELINE AVERAGE
" cohort DRIVER DEMAND
New Household Formations 1.1
w 15
5 Replace Lost or Obsolete Units 0.3
Z w0 Second Home Demand 0.1
5 Natural Vacancy Rate 0.1
. ANNUAL NEW UNITS REQUIRED 1.6
723° 3832333838 2R3
Source: US Census Bureau Source: Freddie Mac, 2018
42 Il

Source: Weyerhauser Investor Meetings, 12/15/20



Catharsis + New Trends + Demand Boom = Lollapalooza!

sinale Family Housing Start THE WALL STREET JOURNAL. Subscribe | Signin
ingle ramily Rousing >tarts Home World US. Politics Economy Business Tech Markets Opinion Life & Arts Real Estate WSJ.Magazine Q
1100 BUSINESS
]OSO . ° . .
Builders FirstSource, BMC Stock to Combine in an All-
1000 By Cara Lombardo
950 StOCk Dea‘l Updated Aug. 27 2020 7:47 am ET
The companies, which manufacture products used in residential construction, would have a combined
200 market value of about $5.5 billion
850

800 Homebuyers’ Wallets Hammered as

750

700 Prices for Plywood Substitute Spike

650 By Marcy Nicholson
October 21, 2020, 10:30 AM EDT Updated on October 22, 2020, 12:30 PM EDT

Feb-20
Jun-20

S T 8 % s 25 5 » Prices of oriented strand board surge as lumber, plywood fall
SO0 20w 20 » Norbord among firms set for windfall as builders’ costs rise
BNN
* September 2020 Bloomberg
Single -Family Lumber, panel prices expected to remain
Starts of 1.415 mm elevated despite recent declines
higheSt since 2011 CALGARY - Forest product market analysts expect prices for lumber and building

L panels in North America will remain strong for several years despite recent price
declines after an unprecedented surge to record high levels over the summer.

Source: NAHB



The New Builders FirstSource

» Builders FirstSource is a leading
supplier of building products,
prefabricated components and
value-added services primarily
for new residential construction
and repair & remodeling.

Financial Summary

Price: $39.50
Dil Shrs: 207.7

Market Cap 8,204 52 Week High $42.84
LT Debt 1.969 52 Week Low $9.00
Cash 637

Enterprise Value 9,536

Prices as of 1/12/21 in $ millions (except share price)

» With the second largest North American LBM distribution network serving
the professional market BLDR benefits from regional economies of scale.

» After a period of industry consolidation, expense reduction and balance sheet
improvement BLDR is poised to benefit from the reversion of single family

home starts to a normal level.

» We Dbelieve BLDR trades at a low single-digit multiple of normalized

earnings powetr.

Source: Builders FirstSource 10K, S&P CapitallQ
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Ugly, Cheap and Out of Favor

Builders FirstSource Stock Price
2005 - Present

$45

$40
$35
$30

$25

$15

Source: S&P Capital 1Q



Range of Intrinsic Value: Valuation is Key!

EBITDA Estimate (10x EV / EBITDA multiple)
Revenue
12,000 13,000 14,000 15,000 16,000 17,000
840 910 980  1.050 1,120 1.190
960  1.040 1,120 1200 1280 1.360
1.080 1,170 1260 1350 1440 1.530
1.200 1,300 1.400 1,500 1.600 1.700
1.320 1430 1.540 1.650 1.760 1.870
1.440 1,560 1,680 1,800 1920 2.040
1.560 1.690 1.820 1950 2080 2210

EBITDA Margin

Share Price Marqgin of Safety

Revenue Revenue
12,000 13,000 14,000 15,000 16,000 17,000 12,000 13,000 14,000 15,000 16,000 17,000
(5%) 3% 20%  29%
1% 11%  20%  30% 40%  50%
15% ! L 70%
30% E 2%  54%  67%  79% E 91%
45% 1 1112%
59%  74%  89%  103% 118% 132%
74%  90%  106% 121% 137% 153%

Page 28 H
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Disclosure: Ownership Information

Builders Norbord, Inc. West Eraser
Disclosures FiirstSource (TSX:0SB (TSX:WFT)
(BLDR) NYSE: OSB) '
Bob Robotti and/or members of his household
has a financial interest in the following Yes Yes No
securities
Robotti & Company or its affiliates
beneficially own common equity of the Yes Yes No

following securities

Robotti & Company or its affiliates
beneficially own 1% or more of any class of Yes No No
common equity of the following securities
Bob Robotti serves as a Director or Officer or
Advisory Board Member of the following No No No
securities

Disclaimer: Analyst Compensation: While this report is not a research report of any broker or dealer, compensation of analysts of the Firm is
based on: (1) the analyst’s productivity, including the quality of the analyst’s research and the analyst’s contribution to the growth and
development of our overall research effort; (2) ratings and direct feedback from our investing clients, our sales force and from independent
rating services. The Firm’s management is responsible for establishing these compensation guidelines and for reviewing and approving
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